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Greg Fury

Readers of the Quarterly Commentary will have noticed that
similar themes recur over several issues. In recent times, we
have expressed concern about the level of overall asset prices,
in particular the dollar value of South African shares listed
on the JSE. This is not because overall PE ratings on current
earnings look too high, but more because we believe that
company earnings are at very high levels and are at risk of
falling. This means that the true PE ratio on ‘normal’ future
earnings is much higher. We have also expressed an increasing
level of concern about the inflation outlook.

These issues come together in the article by portfolio manager
Duncan Artus who argues that higher global inflation could
be the underlying cause of a decline in company earnings.
All things being equal, lower earnings will mean declines in
share prices.

So what are we doing about this concern? While there has
been some change in asset allocation (the conventional retreat
to cash), our balanced portfolios retain a substantial portion
of South African shares, but this is concentrated in companies
that we believe will be able to grow their earnings in future
— readers can see the holdings of a typical client portfolio,
the Allan Gray Balanced Fund, towards the back of the
Quarterly Commentary. These are mainly high quality, globally
diversified businesses that may not look obviously ‘cheap’, but
which have proven their ability to maintain and grow earnings
even in tough times. In the recent past we have discussed
examples like Richemont and SABMiller. Our portfolios also
include some ‘cyclical’ companies whose earnings we believe
are below normal levels. In this issue we focus on Sappi and
AngloGold Ashanti.

Based on its inconsistent profitability track record, Sappi would
not exemplify a typical ‘high quality’ company. However,
investors who believe only historically ‘good’ companies
make sound investments could miss opportunities to earn
substantial returns. The best opportunities are often presented
by cyclical companies when their earnings are depressed and
most investors expect them to remain low. Delphine Govender
explains why Allan Gray believes the stage is set for Sappi’s
earnings to return to more normal levels.

COMMENTS FROM THE
CHIEF OPERATING OFFICER

Like many South African mining companies, AngloGold Ashanti
has not enjoyed the benefit of much higher commodity (in
this case gold) prices as dramatic cost increases have eroded
revenue gains. In addition, the company sold a large part of
its future production forward at much lower gold prices than
those that currently prevail. Nevertheless, a new management
team, together with substantial investments and promising
exploration assets, leave it well positioned to benefit from the
current high gold price.

Over time, every company and each sector of the stockmarket
move back and forth between seasons of outperformance
and seasons of underperformance, and often these cycles
differ for different sectors of the market. Matthys de Kock
notes that the tendency for Allan Gray’'s share portfolio has
been to underperform the market in times when the prices of
the major sectors move to extremes relative to one another —
when already irrational pricing becomes even more irrational.
This, we believe, could be the case at present. The good news,
however, is that over the long term the market is a very good
judge of value and wide disparities tend to be temporary and
reverse, giving contrarian investors great opportunities.

On a very positive note, | am pleased to announce that Simon
Raubenheimer has been promoted to the position of portfolio
manager from 1 July. Simon is a product of our established
process, having spent his entire investment career at Allan
Gray, and having progressed from trainee analyst to portfolio
manager. He has been with the firm since February 2002 and
holds a B Com (Econometrics) from the University of Pretoria
and a B Com Honours (Finance) degree from UCT and is a
CFA Charterholder. Readers of the Quarterly Commentary
will recall his recent articles on British American Tobacco and
Richemont. We have great confidence in Simon and high
expectations.

Kind regards

5@? "y

Greg Fury



Duncan Artus

WHAT'S WORRYING ME?

XECUTIVE SUMMARY: Company earnings are at very high levels, underpinning the high returns of the past few years. But
what will cause earnings to fall? Duncan Artus explores some possibilities and concludes that the trend that is very likely to

spoil the earnings party could well be the re-emergence of significant global inflation. Allan Gray has positioned its clients’

portfolios over the past few years with this view on earnings in mind.

People outside the investment management industry often
ask me what exactly it is that we do. After much thought,
my standard reply has become ‘we are paid to worry’. At
Allan Gray we manage a not-insignificant portion of the
South African savings pool. This is a responsibility we take
very seriously and our top priority is attempting to maintain
our clients’ wealth in real terms when the risk of loss is high.

For some time now, we have been communicating to investors
in our funds that the absolute returns they have enjoyed in
the recent past have been unsustainably high and that the
potential grenade in the tea party could well be a sharp
correction in company earnings which are at very high levels.

Graph 1 and Graph 2 depict the level of real earnings for
local and developed market equities. Even a cursory glance
reveals that real earnings are at very high levels globally.

Having highlighted the high level of earnings as depicted in
Graph 1 and 2 on numerous occasions, the natural thought
that springs to mind is, ‘well, that's a nice chart but what will
cause earnings to fall?’. We spend a lot of time thinking about
the level of earnings in all the businesses we are currently
analysing when considering their inclusion in the portfolio.

Unfortunately, the prospect or cause of a future fall in company
profits is seldom glaringly apparent before the fall, although
it can often appear ‘obvious’ with the benefit of hindsight.
The longer and stronger the trend has been, the less likely
investors are to see and appreciate the consequences of the
turning point at the time. We found the following quote by
Jim Grant to be particularly relevant to current markets:

Jim Grant, Grant'’s Interest Rate Observer

So we thought we would wonder in advance and consider a
few issues that could cause an energetic ringing of the bell.
We do this accepting that we are very unlikely to be smart
or lucky enough to predict the exact nature or timing thereof.
Indeed, it may be some time before the bell breaks its silence.
Investment management can sometimes be a frustrating
business!

Real earnings are cyclical around their long-term trend (see
Graphs 1 and 2). Typically, when profits have been high for
some time, we would expect to see a rise of more populist
governments, higher taxes, increased demands by labour and
simple supply/demand dynamics (new producers entering an
industry chasing high profits) applying inevitable downward
pressure on profits. Meanwhile, a sharper correction may be
brought about by an unforeseen event and the consequences
thereof.

The trend or event that spoils the earnings party could well
be the re-emergence of significant global inflation (see
Sandy McGregor's article in Quarterly Commentary Qf1,
2008), especially considering the fact that inflation is roaring
ahead in the low-wage countries of Asia. They have been
highly efficient exporters of deflation to the global economy,
allowing it to absorb high commodity prices and a weak dollar.
Graph 3 highlights the significant recent increase in Chinese
inflation. This has affected many local companies who
import product from China, while many global businesses
that operate in China have seen a material increase in
their operating costs.
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We see a few important repercussions for company earnings

1. Input cost inflation will clearly squeeze the profitability
of businesses unable to pass on a significant portion of
this cost increase to an increasingly wary and price-
sensitive global consumer.

2. In our view, interest rates will have to rise across the
world (especially in the United States where a weak dollar
will exacerbate the effect of Asian inflation). This will
increase the cost of servicing debt and reduce the ability
of businesses to leverage their balance sheets.

3. Higher interest rates normally translate into higher
discount rates, which are used to value assets. It is not
often appreciated that higher asset prices themselves
can lead to higher earnings which in turn lead to higher
asset prices. This virtuous circle also works in reverse as
Jack Mitchell, former portfolio manager and director of
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Allan Gray, used to remind us, ‘nothing ends high prices
like high prices’.

So how can we position our clients’ portfolios, given these
potential concerns?

The high levels of absolute returns provided by South African
assets in the recent past have been aided by almost all the
reasons earnings are high globally. The drivers of this boom
such as commodities, emerging markets, property, hedge
funds, easy credit and increased appetite for risk have all
dovetailed favourably for local asset prices. New bull markets
are very rarely led by the same sectors or factors that led the
previous advance.

The correct investment strategy is not that obvious as
highlighted by two simple examples

1. When investors are concerned about the level of future
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equity returns, they often seek refuge in assets
uncorrelated with equities as a means to lower risk. The
problem is that historical correlations can change over
time. For example, Graph 4 highlights the increasingly
positive correlation of hedge funds and the S&P 500. Not
all hedge funds may turn out to be the low volatility
investments they claim to be.

2. Fixed income (bonds and cash) may not either be the
safe-haven many investors assume them to be. Fixed
income investments should be increasingly vulnerable to a
secular increase in inflation after a long decline in global
yields. Investors may demand a return to real yields (interest
rates greater than inflation) which they have been happy
to forego as the capital appreciation has more than offset
the negative real yield.

Given that we are very unlikely to call accurately the turning
points or events that will drive returns down to more normal
levels, we have carefully positioned the portfolios to try
to maintain (hopefully even grow) our clients’ wealth in
real terms.

For some time now, a significant portion of our clients’
portfolios has been invested in high quality, globally diversified
businesses that have a reasonable probability of growing their
earnings in real terms. Businesses that are able to generate
this real growth in earnings are going to become increasingly
scarce as growth dissipates and we believe that this ability
will become increasingly valuable as earnings revert to long-
term trend.

We continue to have a significant exposure to our chosen
shares as we believe them to be better stores of wealth over
our investment horizon than simply holding greater quantities
of bonds and cash. In addition, as our clients are well
aware, approximately 10% of fund is invested in gold and
gold producers, our fixed income duration is very short and,
where we have discretion, we have the maximum allowable
weighting in offshore assets.

However, we continue to caution investors that these
expected real returns are by no means likely to accrue in
an orderly fashion. In fact we would be very surprised if
they did.

GRAPH 4 Rolling 5-year correlation of hedge funds and S&P 500 12-month total returns
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Andrew Lapping

ANGLOGOLD ASHANTI:
POISED TO BENEFIT

XECUTIVE SUMMARY: AngloGold Ashanti, like most gold mining companies, has seen dramatic cost increases erode
revenue gains. It also has to deal with a large hedge book. Nevertheless, a new management team, hedge restructuring and
its promising exploration portfolio leave it well positioned to benefit from a high gold price. As Andrew Lapping explains,

these factors make the company Allan Gray's preferred gold investment.

Over the past three years the rand gold price has appreciated
by 159%, outpacing the FTSE/JSE All Share Index (ALSI) return
of 146%. One would expect South African listed gold shares
to have exhibited similarly impressive results. Unfortunately,
this has not been the case (see Graph 1) as dramatic cost
increases have eroded revenue gains and resulted in South
African gold shares underperforming the ALSI by 33% over
the same period.

There are many causes of cost inflation in the mining industry

An acute skills shortage, particularly of experienced personnel,
has forced wage rates upwards. Commodity companies
(such as steel)
themselves, further driving up input costs.
Adding to these woes, South African
gold mines are deep and, in some cases,

consume commodities

approaching the end of their lives. These
factors have a significant impact on costs
as companies mine the easier, higher grade
portions on a mine first, leaving higher
cost, lower grade areas for the end of a
mine’s life.

The average unit cash cost of South African underground
gold mines has increased by 72% over the past five
years, significantly more than the consumer price
index increase of 27.5%. This equates to a 6.5% real
cost escalation per year. The reported cash cost of producing
a unit of gold would have been even higher had the
industry not changed the way it treats development costs.

These costs are now excluded from cash costs.

Given poor cost controls, investors may conclude that
gold shares will never benefit from a high gold price and

[ o2 2008

“We believe
AngloGold Ashanti,
our largest gold share

investment, is well
poised to benefit from
the current gold price.”

they may prefer to invest in physical gold as a way to
ensure participation in the gold price. However, we are of
the view that certain gold shares will participate in further
gold price appreciation and profit from the current gold
price. We believe AngloGold Ashanti, our largest gold
share investment, is well poised to benefit from the
current gold price. AngloGold has aspects that we like: new
management; a portfolio of assets with unrealised potential;
a class leading exploration portfolio and a declining

hedge book.

What makes AngloGold a preferred gold investment?

We feel that Mark Cutafani, the new
CEO,
executive management team, can make

together with a restructured
a significant difference to the company.
The new team has adopted a value based
approach: rather than simply continuing
to operate assets in a steady manner,
management is looking to extract
maximum value from all the assets in the
company. In an effort to extract this value,
being
production to maximise net present value, to selling assets

all  possibilities are considered, from growing
to a company that may pay a premium for strategic reasons.
It is our experience that a new, revitalised management
focused on unlocking shareholder value can make a
surprisingly large impact. AngloGold management now
needs to turn ideas into results. We believe it has the

requisite skills to do so.

The past year has been a difficult one for some of Anglo-
Gold's key profit generators, most notably Geita, a large
Tanzanian open pit mine. A few of the South African and South
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American mines also had production issues during the period.

AngloGold, just like all other mining companies, is struggling

to control costs in the face of extensive input cost inflation.

A mitigating factor is that some of AngloGold’s assets are
coming off a low base. The cost profile of the portfolio
should improve as Geita returns to a steady state of
production and new projects start production, offsetting
some of the cost pressures. This should allow AngloGold’s
cost escalations to better the industry average and allow

the higher gold price to flow through to the bottom line.

Various capital projects approaching completion should
lower AngloGold’s cash cost and as the new projects come
on line, capital expenditure should moderate, boosting
cash flows. A further attraction to AngloGold is the globally
diversified nature of its operations and the fact that any
region-specific cost issues are not company-threatening.

Over the years, AngloGold has made large investments in
exploration. These investments are now beginning to deliver
results. The most exciting developments are in Colombia
where AngloGold recently announced the discovery of
a 12.9 million ounce resource. AngloGold had the ‘first
mover’ advantage in Colombia and did preliminary work on
most of the Colombian Andes. The company has narrowed
its permit area down to 37 500 square kilometres, an area
twice the size of the Kruger National Park. In addition to
the gold opportunities being investigated, the company is
studying 104 base metal anomalies with its partner Glencore.

Together with the Colombian exploration, AngloGold has
made exciting discoveries in Australia and the Democratic
Republic of the Congo. The Tropicana discovery in Australia
will almost certainly become a mine.

Q2 2008



Deterrents for potential AngloGold investors

The large hedge book is the number one deterrent. The reason
is that gold share investors, by their very nature, are bullish
on gold and looking for leverage to the gold price. The hedge
steals this leverage and is very dangerous in an environment
of rapid cost inflation.

When hedging, a company sells forward a
specific quantity of gold at a predetermined
price for delivery on a specific future date.
Hedging is usually done to ‘lock in" profits.
When the transaction is entered into, the
hedge may look sensible as the production
costs, at the time, are known and the
future selling price is known. If the costs
increase as expected, a hedge locks in
the margin and reduces the business risk.
However, predicting the future is exceedingly difficult and
the eventual outcome, whether on costs or actual production,
is often one that was never thought possible.

The most effective way for a commodity company to reduce
business risk is to focus on the operations and ensure the
company is correctly positioned on the cost curve. In the case
of AngloGold, and the entire gold industry, an unexpected
outcome has occurred in that costs have escalated to a level
not thought possible a few years ago. AngloGold has found
itself in a position where it has sold 10 million ounces of
gold forward at prices lower than the cost of production.

For every US$1 increase in the gold price, the mark-to-market
loss on the hedge book increases by US$10 million. This
seems fairly dire but it must be taken in context, as the same
US$1 increase in the gold price means the potential profits on

(8 o2 2008

“This could transform
the business ...
to one with the

financial flexibility ...
and deliver value
to shareholders.”

AngloGold’s 63 million ounces of unhedged reserves increase
by US$63 million. The 10 million ounces of hedged production
is only 13% of AngloGold’s total reserves.

Most of the hedged ounces fall due within the next four
years. The effect is that the medium-term earnings and
cash flow will be depressed as the company delivers the
low-priced ounces into the hedge. Thereafter, profits should
increase markedly as the received price
increases. Most investors are unwilling to
wait four years and want to participate in
the gold price upside now. Delivering the
committed hedges over the next four years
will result in the company being cash
constrained and thus without the financial
ability to invest in new growth projects.
For these reasons, management has
decided to reduce the hedge exposure. To achieve this
AngloGold is raising R13.5bn through a rights offer. The
funds raised will allow the company to reduce the hedge to
6.25 million ounces and invest in growth and exploration
projects, further enhancing the value of the business.
Post 2008 cash flows will be enhanced through greater
spot deliveries. These cash flows could be invested in further
hedge book reductions. This could transform the business
from one that is hamstrung by the hedge to one with the
financial flexibility to take advantage of opportunities and
deliver value to shareholders.

AngloGold is our preferred gold investment and, by the time
of going to print, our client portfolios’ exposure to AngloGold
will have increased further as a consequence of subscribing to
the rights offer.



Delphine
Govender

SAPPI - FROGS CAN MAKE
GOOD INVESTMENTS,
NOT ONLY PRINCES

XECUTIVE SUMMARY: Based on its inconsistent track record, Sappi would not typify a ‘high quality’ company. However,
investors who believe only historically ‘good’ companies make good investments will miss several opportunities to earn
substantial returns. Delphine Govender explains why Allan Gray believes the stage is set for Sappi‘s earnings to return to

more normal levels.

It is obviously much easier explaining to clients the investment
case and merits of companies which have solid and consistent
track records of profitability and operating performance —
companies we have written about recently, such as Richemont,
BAT and SABMiller, spring to mind as examples of this.
Where companies have unique competitive advantages
or have outstanding growth prospects and/or operate
in industries with equally exciting growth opportunities,
describing the rationale for these investments is also a
relatively undemanding exercise. A company like MTN, one
of our largest investments, is a good case in point. This is
assuming, of course, that ultimately what makes these ‘good’
companies compelling investments for our clients is that
they can be bought at what we assess to be attractive prices
compared to what we think they are worth.

This does not preclude us, however, from investing in
companies where the earnings history is massively cyclical
and volatile; where the near-term earnings outlook is
somewhat unpredictable; and/or which operate in industries
or sectors where the prospects are sometimes opaque and
possibly even dubious. Sappi is currently one such investment.
In the current global business environment, where overall
corporate profitability is very high, it is actually unusual to
find a company where earnings are below normal levels.

Sappi is the world’s largest producer of coated fine paper (also
known as coated woodfree paper) and chemical cellulose.
Coated fine paper is used in various printing mediums, but
its main use is in glossy magazines and catalogues. Chemical
cellulose (also called dissolving pulp) is used principally in the

GRAPH 1 Sappi earnings per share (US cents)
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production of viscose fabric and also in several consumer and
pharmaceutical products.

Over the past 25 years Sappi has had a highly cyclical
earnings history, achieving super-profits in one year, only to
have earnings fall significantly a few years later. This earnings

pattern has repeated itself over this period in varying degrees.

See Graph 1 on page 9.

What drives Sappi’s earnings?

For most commodity-producing companies, it is the price
of the commodity that is usually the single biggest driver
of revenue and earnings. Sappi’s case is no exception - the
coated woodfree paper price is the most important factor
in driving profitability. The rand/dollar exchange rate is
a further key driver. Sappi is geared to a weaker rand due
to the high proportion of earnings that comes from outside
South Africa, as well as the export component of its South
African operations.

Despite the actual product of coated woodfree paper being
quite similar across regions, the coated paper price differs
from region to region. Meanwhile, the different regional
prices do not necessarily move in tandem, owing to the costs
and difficulties of transporting large volumes of paper.

The biggest reason for Sappi‘s current below-normal earnings
has been the weak European coated paper price. Europe
represents close to 60% of Sappi's coated paper sales and
European coated paper prices have declined for over seven
years. See Graph 2 (black line - right hand side axis).

Overcapacity as a result of a fragmented supply side has been
the primary reason for the lack of pricing power in Europe.
To compound the challenging European pricing situation, a
strong euro versus US dollar has significantly reduced the
profitability of European coated paper exports, more than
half of which go to the United States. Further pressure has
come from an increasing pulp price (red line in Graph 2) with
no concomitant increase in the paper price. With pulp being

GRAPH 2 Coated paper price versus pulp price (euro/tonne)
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the largest input cost in the manufacturing of paper, this
disconnect in the price of pulp versus the price of paper has
caused a considerable squeeze to the operating margins of
the paper manufacturers.

Therefore, the most important catalyst for a full recovery in
Sappi’s earnings will be consolidation among the main coated
paper producers in Europe, with effective and material capacity
rationalisation and pricing power as the
end goal. While betting on consolidation
might ordinarily seem very brave, given
the prolonged period of dismal returns for
all players, the balance of probability now
distinctly lies in this occurring sooner rather
than later. One of the key supporting factors
is that almost without exception the
management teams at the helm of the various major European
paper companies have been in place for less than three years.
These newer teams tend to be less emotionally attached to
assets (which they will need to rationalise/close) and also
more impatient to see change.

While a recovery in European coated paper prices would have
a dramatic impact on Sappi’s earnings, it would be remiss to
ignore other key aspects of the overall business, which also
underpin earnings. These include:

e The performance of Sappi's North American coated paper
business, which has been steadily improving over the
past three years. Ironically, about three to five years ago,
the North American coated paper market resembled the
European coated paper market today. United States
coated paper manufacturers have been consolidating

“Over the past 25
years, Sappi has

had a highly cyclical
earnings history, ...."”

(the top three producers now account for almost 70%
of the market) and cutting capacity, and this has enabled
meaningful price increases. We expect the North American
operation to continue its steady improvement.

e The chemical cellulose operation in South Africa, which

commands a leading global market share position. The
demand growth of this segment is outpacing the more
mature pulp and paper grades. Wisely,
Sappi has been expanding capacity in this
operation which will ensure the group
retains its dominant global market share.
This expanded operation is expected to
contribute meaningfully to group profits
once it is fully up-and-running. Chemical
cellulose also provides the group with a
hedge in that its end uses are on the increase, which could
counteract the ongoing threat that electronic media presents
to the coated paper market.

Based on its inconsistent profitability track record, Sappi
would not exemplify a typical high quality company. However,
investors who believe only historically ‘good’ companies
make good investments will miss several opportunities to
earn substantial returns. We believe the stage is set for Sappi’s
earnings to return to more normal levels. While the timing
of this earnings recovery might depend on a few material
events occurring, when these events eventually do occur,
the impact on Sappi will be significant, and the returns will
be solid. This will illustrate that, in investments, uncovering
companies that deliver princely returns is not only about those
which have achieved eminence, but also about those with
unlikely potential.
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Matthys de Kock

HISTORY RHYMING?
PRICE DISPARITIES TYPICALLY
REVERSE THEMSELVES

XECUTIVE SUMMARY: Over time, every company and each sector of the stockmarket oscillate between seasons of
outperformance and seasons of underperformance. Matthys de Kock notes that the tendency for Allan Gray’s share portfolio

has been to underperform the FTSE/JSE All Share Index (ALSI) in times when the relative prices of the major sectors move

to extremes. This is the case at present. The good news, however, is that, once the disparities have narrowed, outperformance

is likely to follow.

Past performance is never an indication of future return.
However, in many instances history can be instructive. In
the words of Mark Twain, ‘while history may not repeat
itself, it does occasionally rhyme’. A rhyme or pattern that
we have observed is the tendency of our share portfolio to
underperform the ALSI during periods when prices of the
major sectors move to extremes relative to one another. While
the duration of each period of past underperformance varied,
clients will be happy to know that, once disparity narrowed,
underperformance gave way to outperformance.

Graph 1 represents the long-term relative
performance of the three major sectors
that comprise the ALSI, namely resources,
industrials and financials. For readers not
familiar with relative strength, a rising line
indicates outperformance by a specific
sector of the overall market, whereas a
declining line signifies a period of relative
underperformance. While the fortunes
of each sector have varied much over
time, it is notable that periods of out- or
underperformance have never been sustained indefinitely.
The market correction in the third quarter of 1998 brought an
end to the extraordinary run of outperformance by financials
that characterised most of the 1990s (Points A to B, grey
line). Meanwhile the seemingly perennial underperformance
of resources during the 1980s until the late 1990s eventually
gave way to a commodity bull market that continues to rage
to this day (Points C to D, dotted line). Over time each sector
has alternated between seasons of outperformance and
underperformance as profits are continuously redistributed
among economic participants and investors bid the prices of
these companies up and/or down.

Q2 2008

“It is during these
subsequent periods
of narrowing
disparities that our

portfolios have
delivered meaningful
outperformance.”

The red bar also on Graph 1 represents the quarterly out/
underperformance of Allan Gray’s share portfolio compared
to that of the ALSI since the inception of the firm
in 1974. While readers may be familiar with our long-
term track record of outperformance, the inconsistency of
outperformance over the short term may come as a bit
of a surprise. Long-term outperformance does not come
in a straight line. The inherent variability in short-term
performance presents a compelling argument as to why
performance evaluation is more meaningful over longer
periods of time. Many investors have missed out on
satisfactory long-term returns due to a
focus on short-term results.

In the past, disparities in relative market
prices  significantly  influenced  the
magnitude of our relative performance.
The three shaded areas in the graph
indicate periods where the disparity in
relative pricing among sectors widened
considerably for an extended time.
During these periods, Allan Gray’'s equity
portfolios delivered short-term performance well below that
of the overall market as can be seen from observing the bar
chart. Our spells of underperformance generally persisted
until the trend in relative performance reversed. It is during
these subsequent periods of narrowing disparities that our
portfolios have delivered meaningful outperformance.

The relevance of these past occurrences is that we are
currently witnessing a significant widening of relative
price disparity in the South African stockmarket that is
contribu